the brand identity to unveil the intricate details that make the brand a true exemplar of value-driven digital brand
management. In examining brand identity, profound connections emerge with established theories of digital brand
management [4], illuminating the project's strategic approach and underscoring its significance in the realm of
contemporary brand theory [5-7].

In essence, a brand management strategy intertwines seamlessly with established theories of digital brand
management. By aligning its identity with stakeholder engagement, network branding, co-creation, human-centered
design, sustainable branding, and semiotic symbolism, VEHUB4YOU emerges as a paradigmatic example of how
digital brands can thrive in the contemporary landscape. Its holistic approach not only strengthens its brand equity but
also positions it as a trailblazer in the evolving field of digital brand management, setting new standards for innovative
and value-driven branding practices.
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3ABE3IIEYEHHSA MAPKETHUHI'OBOI'O KOMIIVIEKCY MAJIOI'O
INIAIPUEMHUILITBA

[Micns 24 mrotoro 2022 poky KOXKHE HiANPHEMHUITBO € HAJBaXIUBUM JUIS €KOHOMIKH HAIIOi JepiKaBH. AJDKe
ATPUEMHUIITBO € HEB1JI'€MHOIO YAaCTHHOIO EKOHOMIKH PO3BUHYTHX JIEpIKaB.

Marne mianpUEMHUNTBO y CBOIH AISUIBHOCTI MOXeE i Ma€ BHKOPHUCTOBYBAaTH YBECh ICHYIOUMH MapKeTHHTOBHH
KOMIUIEKC. XO04y 3a3HaylTH, IO Majli HiANPUEMCTBA MalOTh OOMEXEHI pecypcH, i ToMy M OCOOJIHMBO BaKIHBO
e()eKTUBHO BUKOPHCTOBYBATH CBOI MapKETHHIOB1 MOXJIMBOCTI.

3 mepexooM 10 pUHKOBOT EKOHOMIKH Hepea MajuM Oi3HEeCOM IOCTaE MoTpeda Y BUKOPHUCTaHHI MapKETHHTOBUX
KOHILIEMIIN Uil YTPUMaHHS KOHKYPEHTOCHPOMOXHHUX MO3UIH Ha PUHKY. YTBEPIDKEHHSIM PHUHKOBO KOHKYPEHTHHX
BIIHOCMH B E€KOHOMIIll YKpaiHM TOCTa€ NHUTAHHS IWIOJ0 TOTPeOW BUKOPUCTAHHS MaJUMH IiAIPUEMCTBAMHU
MapKEeTUHTOBUX KOHIIEMIIH KOHKYPEHTOCIIPOMOKHOTO PO3BHUTKY [1, 2].

VY cydacHOMY CBiTi KOXKHiH KOMITIaHii Ba)KIHBO €(DEKTUBHO YIPABISATH CBOIMH MapKETHHTOBHUMH IPOIICCaMHU.
CrorozHiIHI KJIiEHTH HabaraTo OCBIYEHIIN Ta BUINyKaHiIIe. 3 4acoM peaJIbHI JOXOJIU 3pOCIH, TOMY KJII€HT Mae
6inpire MoxuMBocTel BHOOpY. Lle cranocs He ymmie yepe3 3poCTaHHS HOTO KyMiBEJLHOI MOTY)XKHOCTI, ane i depes
3pOCTAIOYMI aCOPTUMEHT JOCTYIHUX TOBapiB abo mociyr. [3]

Monenp Bigomux "4 P" Maxkkapti Oyna TOJOBHOIO MiJICTaBOIO Ui MapKeTWHIOBOI OCBITH NIPOTSITOM IOHAJ
IBaaLATH pokiB. Ane B 1990 pomi 3a cmoBamu JlayrepOopHa NMpHUIIOB Yac, KOJM MOJENb BXKE HE BIIIOBimana
peanbHocTi. [IpomykT, 1iHa, Miclie Ta NMpOCyBaHHS MiAXOIMIM IUIS CBITY, SIKOro Oinblie He icHyBajo. Yce Oyio
CIIPSIMOBAHO Ha KJII€HTA, Opi€HTallis Ha KinieHTa. | Oyna BuHaiineHa HoBa popmymna - "4 C" Bin JlayrepOopHa.

Hosa mMozens mpornoHyBaia 3a0yTH npo MPOAYKT i OiIbIe 30CEPEaUTHCS HA TOMY, IO KITI€HT X04e 1 moTpedye.
JlayTepOopH CTBep/KyBaB, IO PUHOK 3MIHHMBCS 1 KOMIIaHii BXX€ HE MOXYTh NpPOJABaTH BCE, IO BOHU MOXYTh

183


https://www.vehub4you.com/kety
https://commission.europa.eu/strategy-and-policy/priorities-2019-2024/europe-fit-digital-age/europes-digital-decade-digital-targets-2030_en
https://commission.europa.eu/strategy-and-policy/priorities-2019-2024/europe-fit-digital-age/europes-digital-decade-digital-targets-2030_en
https://www.revistaespacios.com/a19v40n24/19402420.html

BHpoONTH. BiH TpONOHYBaB 3aMiHUTH MPOAYKT Ha MOTpeOW i OakaHHS KIIEHTa Ta HamaraBcs MiJAKPECIUTH, IO
KOMIIaHii IOBHUHHI IPOCTO HAMAraThcs IPOIATH Te, IO CaMe KIIEHT X04e KymuTH. [4]

V 1iit HOBifi Mojenm IiHa TakoXX Maja Oyt 3a0yTa. 3aMicTh TOTO, MO0 30Cepe/PKyBaTUCS HA HAJIAITYBaHHI
LiHKM, KOMIIaHii MMOBHHHI HamaraTtucs 3pO3YMITH BUTpAaTH CIIOKMBA4iB AJIsl 33/I0BOJICHHS iXHIX mMOTped 1 Oa)kaHb.
JlayTepOopH roBOpUB, 1110 LiHA Maibke He Mae 3HaueHHs B3arajii. DakTHyHa I1iHa - 11 JMIIe 0JJHA YaCTHHA (PaKTHYHUX
BuTpar. JlaBaiiTe pO3rJITHEMO NPHKJIAJ: SKIIO KOMIAHIA Tpoaae Oyprepw, LiHA HAcHpaBIi HE Mae 3HAYCHHS.
BaxnuBimMMu € BUTpaTH 4acy Ha MOI3AKy O Micus 3 IpoAaxy OyprepiB, BapTiCTh CyMJIIHHS BiJl CIIOXKHMBaHHS M'sica
B3araji IOpiBHSIHO, HANPHUKIIAJA, 3 BapTICTIO BIAYYTTS BUHH II€ped AITbMU. BapTicTe Bxke HE JEXKHUTh TaM, 1€ BOHA
panimre nexana. Lle Bxke He cTocyeThcst HaiOlmbIIOro Oyprepa 3a HalMeHINy KuUTbKicTh rpoieil. [4] Lle ckmanne
PIBHSHHS 3 TAKOIO CaMOIO KIJIBKICTIO Pi3HUX NPAaBWIBHHAX PillleHb, CKIJIBKH i1CHY€ TiIMHOXHUH KIII€HTIB. [4]

Y mpoMy HOBOMY Haci 3 NMPHUXOJOM KPEAWTHUX KapT, OCOOMCTUX Tele(OHIB Ta KaTaJOTiB MPOIaK MICII BXKE
OyJ0 HEaKTyaJIbHUM 1 3a MPOMO3HII€I0 MAapKETUHTOBOro KoMmrurekcy "4 C" BOHO MOBHHHO Oyio OyTH 3aMiHEHE Ha
"3pyuHicTs OKynku". JIfomsaM B Ti AHI He MOTPiOHO OyII0 HIKYAHM WTH, I00 KyIUTH ToBapH. [ KOMIIaHIl 11e BXXe He
CTOCYBAJIOCSl TOTO, MaTH HalKpamruii MarasuH y Micti. lle Outpme crocyBanocs Toro, mo0 MpONOHyBaTH KIIiEHTaM
3PYYHHUIH | MOXKJIMBO O1IbII KOM(OPTHHH Ta MPOCTU CHOCIO MOKYNKH IXHIX TOBapiB. [4]

He ocranniM Oysio 3aMilieHO NpocyBaHHS Ha KOMYyHikalioo. KaxyTb, 10 KOMyHiKamis, MOXJHBO, €
HalBa)XXJIMBILIMM acleKTOM y Hil HOBii Mojeni. JlayTepOopH ToBOpUB, 10 10OpUil MAapKETONOT i MPOJaBElh MOXKE
cKazaTu Maibke Oynb-110, SIKIIO BUKOPHUCTOBYE NMPaBWIbHI ciioBa [4]. Bin Takox nependauas, M0 APYre TUCSYONITTS
Oyne B OCHOBHOMY NoOyzoBaHe Ha KoMyHikauii. | BiH OyB npaBuii. Ha niarpami noka3zaso, sik IpoayKT, IiHa, Micue i
MPOCYBaHHs 3 OPHUTiHANBHOI Mozeni "4 P" Oynun 3aMiHeHI Ha CIIOKMBava, BUTPATH, 3pYYHICTh Ta KOMYHIKAIO.

3rigno 3 Harvard Business Review, kmacnuna momems "4 P" Bke 3acrapima Ta HeakTyambHa. KiacwmaHwmid
MapKETHHTOBHH MIKC, IO CKIaAaeThes 3 4 P (poayKT, MicIle, MiHa 1 MPOCyBaHH:), iCHYE B)X€ MOHAJ I’ ATIECST POKIB.
[Ipote B cydacHOMY Oi3Hec-cepenoBHIli 0i3Hec-m0-0i3Hec (B2B) s xoHIenIis 3aHaaTO Opi€HTOBaHA HA MPOIYKT i
HEIOCTaTHHO OPIEHTOBAaHA HA HAIAHHS PIllICHb, K1 € OUTHII BAKIMBUMH B IBOMY KOHTEKCTI. [5].

BusineHo, 1o 1 MOAETh Ma€ TPH 3HAUYIIl HEMOJIKH NMpH BUKopucTaHHI B B2B-ingyctpisx. [lo-nmepuie, BoHa
3MyIIy€ MapKEeTHHTOBY Ta KOMaHAY 3 MPOJaXiB HAaAMIPHO aKLICHTYBAaTH HA TEXHOJOTIAX Ta SKOCTI NPOAYKTY,
HE3BaKAIOYM Ha Te, L0 LI BXKEe HE CIOCiO BiAPI3HATUCS, OCKUIBKU LIe CTallo BXXe cTaHaapTtoM. [lo-npyre, Monens He
HaJla€ JOCTAaTHBOI yBaru o0y I0BU YCBIIOMIICHHS IIPO MepeBary pillleHb, sSKi BOHH MIPONOHYI0Th. HapeTi, Moaesnpb He
Ja€e iM 3p0O3yMiTH, 110 BOHU MarOTh OyIyBaTH Ha CBOIil mepeBasi, koo B B2B-CBITi € miarHOCTHKa, KOHCYJIbTAIll Ta
BUpilICHHS TpodaeM. [5].

Mogens "4 P" € poOodoro i Bke JaBHO CTaJOK MOICIUII0 He mapma. [Ipote mis B2B-cBiTy Moaens notpedye
amanrrarnii. Mogens SAVE 3aminroe acmexth 3 kinacuyHoi Monmemi "4 P" Ha OLIbIn BIiAMOBIIHI acIEKTH UISA
cepenosumma B2B. [IpoaykTi 3aMiHIOIOTECS PIICHHSAMH, MICIIE - JJOCTYIIOM, I[iHa - BaPTICTIO, a IPOCYBAHHS - OCBITOIO
[5].

OTxe Mane MiAIPUEMHUIITBO MOXKE CTBOPIOBATH BIIACHY MOJENb MAapKETHHIOBOTO KOMIUIEKCY B 3aJIEXKHOCTI Bif
oTed Ta MOXJIMBOCTEH. B Cy4acHHMX peanisiX BHUKOPHUCTAHHS MapKETHHIOBHUX CTpATeTid € HEOOXiTHICTIO Ui
(GyHKIIOHYBaHHS Oi3HECY.

BaximBoro ckinanoBorw Ui (GopMyBaHHS — YCHIIIHOTO MapKETHHTOBOTO KOMIUIEKCY € aHalli3y PHHKY Ta
BiJIOMOCTEH PO I[IIbOBY ayAUTOPIIO.

VY Hami OypeMHI 4acW NPaBWIBHO HAJAIITOBAHWI MApKETHMHTOBHH KOMIUIEKC MOXE CTaTH KOHKYPEHTHOIO
MEPEeBaroko JiJIsi Majoro miJIPUEMCTBA | BABECTH HOTO HA HOBUI — BUIIIN PiBEHb.
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